Dominick Damico was born in Vineland, New Jersey. His family relocated to Melbourne,
Florida where he grew up in the Brevard County school system. After graduating from the
University of Central Florida with a Bachelor's Degree in Communications, Dominick started his
banking career as a Teller at First National Bank of Central Florida and during his next 10 years
of service there, he quickly worked his way up through the company and held the following
positions: Customer Service /New Accounts Representative, Assistant Manager, Branch
Manager, Marketing Asst, Trainer and Area Manager.
When FNBCF decided to close its east coast banking locations, Dominick choose to move on to
a successful career as a Realtor for Pruitt Real Estate and simultaneously as a Loan Officer for
Renaissance Mortgage Group. While at Pruitt Real Estate, Dominick's sales performance was
recognized by several awards from Pruitt, as well as from Adams Homes a new construction
builder and even invited to become a share holder in a local title company.
After the real estate bubble burst in 2006, Dominick spent the next 7 years in the insurance
industry with Allstate, Hoffman & Associates and finally as the Personal Lines Supervisor at
Space Coast Insurance Agency. During his time in insurance, he obtained licensed designations
as a 4-40 Insurance Representative and as a 2-20 Insurance Agent.
In 2013, Dominick returned back to his first love, banking. He joined Florida Community Bank
as a Relationship Specialist II. During his time at FCB, his sales performance was again
acknowledged through awards, bonuses both personally and earned for his entire team, and
through the company's monthly news letter. As an RS II, Dominick led his local branch to
achieve their sales goals and incentive for over 2 consecutive years.
On March 7, 2016 Dominick accepted a position with Fidelity Bank of Florida N.A. where he is
currently the Relationship Manager which is an all encompassing role which requires the
associate to deliver sales, service and transactions to all customers. This role requires a sound
financial knowledge of all of the Bank’s products and services in order to identify the need of the
customer.

